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Rlys goes back to 60-day 
advance booking window
DHRUVAKSH SAHA 
New Delhi, 17 October 

T
he Ministry of Railways 
has reduced the 
advance ticket booking 

window on Indian Railways 
from 120 days to 60 days, with 
officials citing operational  
efficiencies and increased  
convenience for passengers. 

According to an order 
issued by the railway board, the 
2015 provision allowing a four-
month (120 days) advance 
ticket booking window has 
been eliminated. “With effect 
from November 1, the advance 
reservation period (ARP) will 
be 60 days (excluding the day 
of journey), and bookings will 
be processed accordingly. 
However, all bookings made up 
to October 31 under the pre-
vious ARP of 120 days will 
remain intact. Cancellations of 
bookings made beyond the 60-
day ARP will be permitted,” the 
order stated. 

The ministry, in a statement 
on Thursday, said this change 
was intended to enhance pas-
senger convenience. “This 
decision aims to improve ticket 
availability for genuine pas-
sengers and reduce instances 
of cancellations and no-shows, 

which result in wastage of 
reserved berths. Based on 
emerging reservation trends 
and passengers’ uncertainty 
about travel, Indian Railways 
continually adjusts its ARP pol-
icy. Certain daytime express 
trains, like the Taj Express and 
Gomti Express, will continue 
to follow the shorter advance 

reservation limits. The 365-day 
ARP limit for foreign tourists 
remains unchanged.” 

In 2015, the ministry 
increased the advance booking 
window from 60 days to 120 
days for better passenger con-
venience. Officials said the 
trends and feedback have not 
met expectations. “A 120-day 

period was too long for plan-
ning, resulting in high cancel-
lation rates and wasted 
seats/berths due to passengers 
not showing up for their jour-
neys. Currently, there are about 
21 per cent cancellations, and 
4-5 per cent of passengers do 
not show up. In many cases, 
this leads to fraud, such as 
impersonation and illegal 
money transactions by railway 
officials. Now, this can be pre-
vented,” a senior government 
official said. 

The official said longer 
booking periods increase the 
likelihood of artificial ticket 
blocking, while shorter periods 
will encourage more ticket pur-
chases by genuine passengers. 
Prior to 2015, the ARP was as 
low as 30 days at times. 

With the festival season 
prompting the railways to run 
special trains to accommodate 
high demand, officials expect 
this move to fac il itate better 
planning of special services. 
The new policy aims to address 
the issue of passengers not 
showing up without cancelling 
their tickets. The railways 
urged all passengers to make 
early boo kings within the 
revised ARP to ensure smooth 
travel planning. 

ASUS launches ExpertBook 
CX54 Chromebook Plus
Taiwanese electronics firm ASUS has 
launched the ExpertBook CX54 
Chromebook Plus in India, expanding its 
enterprise laptop range. Powered by the 
Intel Core Ultra 7 processor and built on 
Google's cloud-first platform, it comes 
with integrated Google Workspace 
software for improved collaboration and 
workflow. Prices start at ~76,500.

AMAZON UNVEILS 
NEW KINDLE RANGE
Amazon has launched a new selection of 
Kindle devices, including the Kindle 
Colorsoft Signature Edition, its first with a 
colour display. The lineup also includes the 
Kindle Scribe (a note-taking device), a new 
entry-level Kindle, Kindle Kids readers, and 
an updated Kindle Paperwhite. Currently 
available in the US, these models are 
expected to roll out to other countries soon.

[ TECH DIGEST ]
mybs.in/tech

GAPS IN THE 
EXISTING SYSTEM 
n Excessive planning time: 
120-day booking window  
is too long 

n Cancellation rate: Around 
21% of tickets are cancelled 

n No-show rate: 4-5% of 

passengers do not show up 

n  Wasted capacity: High 
cancellations lead to  
empty seats 

nFraud risk: Increased 
chance of impersonation  
and illegal transactions 

n Policy shift: New measures 
aim to reduce these issues

Reverses 2015 order on 120-day advance booking for operational efficiency
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New kid on the block
After5amtrain trips,17-year-oldMhatre aware thatRanjidebut is justastart

DEVENDRAPANDEY
MUMBAI,OCTOBER17

AT THE agewhen boys of his age dream in
deepsleep,youngAyushMhatrewasupand
about,tryingtomaterialisehisdreamstore-
ality. Foryearsnow, the17-yearoldMhatre,
who debuted as opener forMumbai Ranji
Trophy teamthis season,wouldwakeupat
4:15am,catch the5amtrain fromVirar,his
home which is 46 kilometres from the
Mumbaidowntown,toreachthefamedOval
maidan forhispractice sessions.

He will now partner Prithvi Shaw this
Ranjiseason.Hescored52and22duringhis
first game against Baroda a few days ago.
Mumbai play next againstMaharashtra in
theirsecondRanjiTrophygameatMCA-BKC
ground. It was his aggressive batting style
thatmadetheselectorsfast-trackhimtothe
senior side. Hewas 13when his local club
Virar-SainathSportsClubdecidedtoelevate
him to their senior teamwhere he faced
olderboyswithease.

It was his grandfather, a retired railway
employee,whowoulddrophimtoMumbai
maidaansdaily.

“I started to playwhen Iwas six butmy
real cricket startedwhen Iwas 10. I got ad-
mission in Don Bosco High School in
Matunga and it was my
grandfather Laxmikant Naik
(Nana)who took the respon-
sibilitytotakemethereevery
day. So in themorning I used
togoforpractice inMatunga,
then attend school and then
go to Churchgate to attend
another practice. My family
used to tell my grandfather
not toruinmysleepbutnow,
theytoofeel thatmysacrifice
ispayingoff”he says.

Whenhewas12, another
problem cropped up. His
grandfather had to undergo
aneyeoperationwhichham-
pered the cricket travel. But
hisuncleVijayMhatrecameforwardtosup-
port. A reputed club-MIGwas conducting
anopenunder-14selectiontrialsandAyush
was selected at the age of 12. As his uncle
used to stay nearMIG, it was decided that
Ayushwouldstaywithhimtocompletehis
cricketing dream. But just as the under-14
gameswere about to beheld, Covid-19 en-

sured Ayush couldn’t play in
anyBCCItournamentfornext
twoyears.

Later, he was picked for
the under-16 selection trials
for the Kalpesh Koli tourna-
ment, where he did well.
Cricket began to progress
again,hebegantofeature ina
U-19 team as well in a local
tournament, hitting hun-
dreds but more bad luck
would gatecrash.

His father Yogesh lost his
job, and Ayush is grateful for
their support despite every-
thing.

“My father and mother
never mademe realise that there is some
financialproblemathome. Icouldseethere
is an issue, so if Iwantedanything, I knew I
should delay it. Like if a bat is broken, then
Ididn’taskforanewone.Eventodaymyfa-
ther travels with me on the local train, so
that if anyverbal fighthappenswithsome-
one,hewillhandle it, sothat Idon’t takeany

negativitywhen I’mgoing tobat,” he adds.
His father now works at theVasai
Corporationbank as a clerk.

MCA picked him for the KSCA Trophy
which happened during off-season camp
where he scored 52 and 172 against
Gujarat. He was selected for the Irani Cup
andMusheerKhangetting injuredinancar
accidentmade the selectors pick Ayush to
playRanji Trophy.

Theshyteenager,whoisRohitSharma’s
fan,saysheisawarenottoletthissmallsuc-
cess get to his head. He has cut himself off
social media for the past fewmonths and
his family has also told him to ‘keep things
simple’, as this is just a start.
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SHASHANKNAIR
NEWDELHI,OCTOBER17

ANANTJEETSINGHNarukaandVivaanKapoor
have knowneach other for some timenow.
26-year-oldNarukawas there at the range
whenKapoorfirststartedto learnhowtofire
a shotgun. On Thursday at the Karni Singh
Shooting range, bothRajasthan royals found
themselves in familiar settings andwon a
bronzeandsilvermedalonthelastdayof the
ISSFWorldCupFinal,takingIndia’shaulatthe
event to fourmedals. Hailing fromaffluent
families from Jaipurwith fatherswhowere
alsoshooters,NarukaandKapoorarepartofa
newlineof shotgunwielderswhoareslowly
creepinguptheworldorderof theirevents.

Naruka finished third today in theMen's
skeetevent, justafewmonthsremovedfrom
finishing fourth at the ParisOlympics in the
MixedTrap,eventuallylosingouttoChina.He
also finished with a silver medal at the
HangzhouAsianGames, losing the gold to a
World-Recordmatchingeffort.

Kapoor, theyoungerof the twoat22, has
beentrainingwithKuwaitiWorldChampion
trapshooterKahledAlMudhaf,whowasalso
part of theParisOlympics.He foundhimself
amid a groupof particularly toughOlympic
medallists, of past andpresent, onThursday.
DavidKostelecky,atwo-timeOlympicmedal-
list fromBeijing 2008 and Tokyo 2020 and
coach tomany Indian shooters, and Paris
OlympicssilvermedallistQiYing,werepartof
the six-man finalists. Kostelecky exited early
whileYingtookthegoldmedalwithascoreof
47,threemorethanKapoor.

“It'syourcompetition,”saidAlMudhaf to
Kapoor three days ago. Boosting the young
shooter’s confidence has been easy because
the Kuwaitimarksman is stout in his belief
thathiswardhaswhatittakestobeoneofthe
best in theworld.But there isalsoacall tobe
patient. “He is young. He is 22 years old. He
hasa long time. I am47. I just came fromthe
Paris Olympics. It'smy fourthOlympics. No
needtohurry.Trapandskeetisusuallysaidto
beaneventfor30-40plus.Doeshehavethat

desire? I thinkhehas... People talk tomeas I
amashootinglegend.Ithinkhewillbebetter
thanme,”proclaimstheKuwaiti.Kapoorhad
donewellat theOlympicSelectiontrialsand
nearly pulled off a charge tomake the Paris
Gamesteam. Itwasanunexpectedperform-
ance even for him as he hadn't expected a
chancetogoinitially.

“I have a very organized planwithmy
coachworkingtowardstheLAOlympics.And
I've never had this plan before. I was about
three to four targets away frombeing in the
team for the Paris Olympics. But alwaysmy
aimwas toprepare for LA. Andmyprepara-
tionstartedthedaytheParisOlympicsended.”

Naruka’s results on the other hand are
slowlyputtinghimon themapasoneof the
betterskeetshootersintheworld.A4thplace
finish at Paris and a silver at Hangzhou are
high-qualityresults.“Thefourofus(menand
womenshotgunshooters)areinthefinalsto-
dayandwehavebeenperformingwell now.
Slowly, slowlyweare getting to knowabout
thesportandtheyoungercrowdiscomingin,”
saysNaruka.

The 26-year-old has had a particularly
tough last few months. Riding into the
Olympics on the belief that hewas ready to
make it to the podium, Naruka and
MaheshwariChauhancameagonisinglyclose
tothepodium,missingoutbyasolitarypoint.

“It'shardwhenyoucomeascloseasIdidto
winningamedalatmydebutOlympics.But I
also learn frommymistakes.Whenpeople
weregettingeliminatedhere,Ithoughttomy-
self, ‘This cannot go as theOlympicswent. I
havetowinamedal’.”

Attherangeyesterday,hewouldoftenfind
himself in lonelymoments, lookingdownat
thegroundandmutteringwordsof affirma-
tionstohimself.Hewouldoftenpracticerais-
inghis handandvisualising the trajectoryof
theclaytargetsrapidlymovingawayfromhim.
“Iwasboostingmyself.Iwastellingmyselfthat
Ican'tquitnowbecauseifIdidthen,‘pichejaake
dusre logon ko bandook chalate huey dekhna
padega’,” saysNaruka. The next step for the
shotgunshooterswillhavetobeconsistently
acinginternationalevents.

Anantjeet & Vivaan headline
NextGen of shotgun shooters

AnantjeetNaruka(men’sskeet)andVivaanKapoor (men’s trap)wonabronze
andsilvermedal respectivelyonthe lastdayof the ISSFWorldCupFinal. PTI

England stutter in
pursuit of victory,
Pakistan in charge

REUTERS
MULTAN,OCTOBER17

PAKISTAN SET England a tricky victory tar-
getof297andthenreducedthetouringside
to36 for twoonaneventful thirddayof the
secondtesttostayoncourseforaseries-lev-
elling victory on Thursday. Salman Agha,
dropped twice early in his knock, smashed
abelligerent63asPakistanposted221allout
in their second innings in the spin-domi-
natedcontest.

It leftEnglandsubstantialtotaltowinthe
match and take an unassailable 2-0 lead in
the three-test series but their batters strug-
gledagainsttheturningballonatrackwhere
spinners frombothsideshavedonewell.

England, still 261 runs behind their tar-
get, will expect vice captain Ollie Pope (21)
and battingmainstay Joe Root (12) to put
theirchasebackontrackwhenplayresumes
on Friday. Earlier, Sajid Khan claimed seven
wickets as PakistanbowledEnglandout for
291tograbahandyleadof75at theMultan
CricketStadium.England,resumingon239-
6,losttheirremainingfourwicketsinthefirst
hour. Off-spinner Sajid dismissed Brydon
Carse, Matthew Potts and Shoaib Bashir to
finishwith impressive figuresof 7-111.

Left-armspinnerNomanAliclaimedthe
remainingthreeasEngland lostall10wick-
etstoPakistan'sspin-heavyattack,whichhas
Aamer Jamalas the loneseamer.

Recognising the nature of the track,
EnglandcaptainBenStokesbeganwithspin
frombothends,puttinginoff-spinnerBashir
with left-armspinner JackLeach.

StokesstayedwithspinevenwhenLeach
hadtoberested,pressingpart-timeoff-spin-
nerRoot intoservice.

Bashir drew first blood when he had
Pakistan opener Abdullah Shafique caught
behind for four. England successfully re-
viewedtheoriginalnot-outdecisionandre-
playsconfirmedthe faintestof edges.

Bashir (4-66) then dismissed Shan
Masoodfor11afterthePakistancaptaintried
to flick a ball only to offer an edge to Ollie
Popeat secondslip.Opener SaimAyub (22)
lookedcomfortablebeforefallingtothesame
Pope-Bashircombinationinthefinaldelivery
before the lunchbreak.

KamranGhulam,whosmashedahundred
in the first innings of his debut test,made a
fluent26beforeLeachtrappedhimlbw.Carse
dismissedMohammad Rizwan for 23 but
could onlywatch in horror aswicketkeeper
JamieSmithandslip fielderRoot spilled reg-
ulationcatchesaftertheseamerproducedtwo
edgesinthreedeliveriesfromSalman.
Brief scores: Pakistan 366 and 221

(Salman 63, Bashir 4-66); England 291
(Duckett114, Sajid7-111)and36 for2,need
a further261towin

SHIVANINAIK
MUMBAI,OCTOBER17

ANUP SRIDHAR watched close to 25-30
hoursofmatchfootagefromthetimewhen
PV Sindhu used to "play really well." Their
coachingpartnership,alongsidetheelegant
Korean Lee Hyun-il, is scribbled in for a 3-
month trial basis at themoment. But Anup
was keen to learn everyminor detail about
whathadonceclicked forSindhu.

The tiniest of glimpses of that attacking
game - circa 2014-2019, flickers of that ag-
gressive intent,were visible on Thursday at
the Denmark Open, when the 29-year-old
returned to normalcy, which in Sindhu-
Universemeanstakingon,andtakingoutthe
latestin-formChinese.Thepre-quarterfinals'
18-21,21-12,21-16winoverWorldNo.7Han
Yue, a winner at Finland's Arctic Open last
week, sawSindhugiveplentifulevidenceof
attackingplay—shewastakingtheshuttleat
thenetashighaspossible.

And unleashingmany body-attacks on
theChinesefourthseedfromthere. It'sgen-
erallyaharbingerof exciting times.

"It's just theRoundof 16, andpersonally
there'salongwaytogobeforeweseetheold
Sindhu. It's actually3-4months tooearly to
even set goals, though there's big titles she
hasn'twon.Westill have fairly simplework
left tomaster before we spell out targets,"
Anupsaidafter the63-minutewin.

When Anup flew in and flew out the
sameday fromHyderabad todiscuss apos-
sible coaching stint back in September, he
had certain doubts. Like the rest of India.
"WhenImetherteaminHyderabad, Ihada
chatwhereSindhuwascourteous,politeand
genuinely nice. But I had to ask," he recalls.
"I said, 'Please don't feel bad, but honestly
howhungryareyoutocontinue?'"

For someonesoaccomplished,hermoti-
vationlevelsareboundtobeanationalcurios-
ityatthisstage—threeOlympics,twomedals,
startofanewcycle,nothinglefttoprove—al-
most. "But in the training sessions I saw, she
wouldcomeontime,100percentfocus,never
complainaboutbeingtired.Herreplyalways
is,'Nobhaiyya,nottired,todayI'llpushintrain-
ing.'Allthetime.Indianyoungsterscanreally
learnalotfromhercommitment,despiteher
havingachievedsomuch."

BackinOdense,whereshemadeherfirst
major Tour final in 2015, losing to the then
top Chinese, Xuerui Li, Sindhu ran intoHan

Yue, the current third-best rankedChinese,
butseeded4thhere.Sindhufellback14-20,
but had been stomping the net lungewith
suchcalmferocity,thatshewouldpullthings
back to18-20,beforedropping theopener.

Butithadallbeenfactoredin."Itwaspart
ofstrategybecauseCourt1hadconsiderable
drift, with the tougher end to control the
shuttle from the faster side. We had dis-
cussed that if shewon the toss, shewould
choosethisfastend,soshecouldfinishfrom
theeasier slowside,"Anupexplained.

Itwenttoplan.Sindhulevelledsetsinthe
second. But her eternal nemesis in the past
few years has been the approach in the de-
cider clutch against top players, especially
when her leads are stolen. Sindhu led 6-3
fromthetougherside,andpromptlyfellback
7-11. That was virtually 1-8 in that phase
with Han Yue blocking Sindhu's smashes
deep.Thesepassageshavespeltdoomsoof-
ten, it's difficult to remember when the
Indian last beat a Top10player after ceding
the leadandcrumblingat the finish.

Keeping her cool
ButAnupsaysSindhuwasprepared."All

credittoher.Rightafterthechangeinthede-
cider,Sindhumadeit11-11whichwasliter-
allythedifferencebetweenwinningandlos-
ing. Shekeptherhead, evenafter losing the
6-3leadwhichcanbeveryfrustratingifyou
suddenly can't control the shuttle. She

movedon fromthereverse,"he recalls.
Hanhadextractedquickerrors,butfrom

11-11, Sindhuwent on a rampage from the
slower, easier side. Evenwhen it got to 16-
16, Sindhu's coaching benchwas confident
shehadthisnailed.

One thing Anup has been certain about
isthatattackistheonlywaytogo,forSindhu.
"There is no otherway for her towin. It's a
test that she can't skip. But we still have to
figureoutwhentotakeastepbackfromall-
outattack,becauseit'satoughergamestyle
onthebody,"heexplains."There'sstillquite
a few things to unlearn before she regains
that oldattack."

Butforacoachwhoswearsbythemotto,
'attitude brings altitude', Sindhu's high net
aggressiononThursdaywas adecent start.
"My job is to get her to play in a way that
she'shittinghighat thenet.Aggressionhas
alwaysworked forher."

At Sindhu'sHyderabadhome, Anuphad
visitedhertrophyroom."Whenyouactually
seeit,youthink,man,thishasbeenafabulous
career. But youwatch herworking hard at
everysessionagainandagain,andit'sgame-
onevenascoach,"saystheformerOlympian
whoinsiststherewillbelotsofchatsontactics
and strategy before warm-ups at tourna-
ments. For there's bunch of scores to settle
against the big names for the IndianWorld
No.18,andoneortwoveryspecifictitlesstillto
bewon.

Attack is the only way to go for
Sindhu, scalps China’s World No.7

KEY FIXTURES

■ MumbaivsMaharashtra,Mumbai
■ KarnatakavsKerala,Alur
■ DelhivsTamilNadu,Delhi
■ PunjabvsMP, Mullanpur

Allmatches from9:30am

AyushMhatrewillpartnerPrithviShawthisRanji season.

PVSindhuwon18-21,21-12,21-16againstHanYue. PTI file
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part, to promote Indian artists 
in North America. As a part of 
this, it will have tie ups across 
the US, Australia, and the UK, 
and promote Indian music  as 
part of the mainstream.

“We are the only company 
that is planning Indian JVs in 
multiple countries, making 
Indian music a mainstream 
offering, not just for the dias-
pora,” Mehta noted, highlight-
ing the need for local teams in 
these markets to actively push 
Indian artists in the same way 
international stars are pro-

top three labels in India.”
Warner Music follows Octo-

ber-September financial year.
Mehta said one of Warner’s 

most distinctive strategies is its 
commitment to taking Indian 
music to global stage. He said, 
that while many music labels 
talk about promoting Indian 
music internationally, Warner 
has taken concrete steps by 
building a robust infrastruc-
ture to make it happen.

Warner Music India formed 
91 North Records, a joint ven-
ture with Canadian counter-

Cos feel heat of CSR 

defaults as levies rise

Authorities tighten scrutiny as firms struggle with procedural oversight

moted in India.  He said 
Warner’s approach is unique 
in that it is creating a global 
infrastructure that allows 
Indian artists to thrive in for-
eign markets, breaking down 
traditional barriers to interna-
tional success.

On the domestic front, the 
music label is positioning itself 
as a pop culture destination, 
appealing to diverse audien-
ces. While many labels focus 
on specific genres, Warner’s 
strategy is more comprehen-
sive, embracing multiple lan-
guages and cultural forms. A 
key initiative in this regard is 
the launch of Maati, Warner 
Music India’s first independ-
ent IP, which seeks to elevate 
folk music into mainstream 
pop culture scene.

Planned in 2021, Maati aims 
to bring true folk artists into 
the spotlight. Mehta said while 
folk music has been adapted 
for films, “the original folk art-
ists rarely receive the recogni-
tion they deserve”, something 
that Warner Music is setting 
out to change with Maati.

For an extended version of 
the story go to livemint.com
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W
arner Music India, 
which was launched 
in April 2020 dur-

ing the pandemic, has quickly 
climbed to top five position in 
the Indian music industry and 
is aiming to break into the top 
three by the end of the next fis-
cal year, said Jay Mehta, man-
aging director, Warner Music 
India & Saarc, in his first and 
exclusive interview.

Mehta outlined Warner’s 
three-pronged strategy: bring-
ing Indian music to the global 
stage, establishing itself as a 
pop culture hub in India, and 
achieving top market position 
in revenue and market share. 

“When we started Warner 
Music India, people thought it 
was crazy to aim for top three 
in a market where major play-
ers have been around for dec-
ades. Today, based on the IFPI 
numbers, we are in the top five 
in market share. By the end of 
the next financial year, we will 
be very close to achieving our 
goal of becoming one of the 

Warner seeks to top the charts in India

Managing director Jay Mehta seeks to establish Warner Music as 

a pop culture hub in India. MINT

Implementation of the penal provision, which came into effect in January 2021, has 

picked up pace, show ministry of corporate affairs data. HT
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C
ompanies defaulting on 
social obligations mandated 
by law are increasingly begin-
ning to face the brunt of non-
compliance, more than three 

years after a penalty provision was intro-
duced. Companies of certain size or profit 
are required to spend 2% of their net profit 
on social work as part of their corporate 
social responsibility (CSR), as per the 
Companies Act.

The registrars of companies (RoCs) in 
Tamil Nadu, Maharashtra, Karnataka and 
Delhi have issued penalty orders to 14 
companies so far this financial year for 
allegedly defaulting on their CSR spend-
ing obligations, according to data from the 
ministry of corporate affairs.

Of the 14 companies that have faced 
penalty orders this fiscal, eight are Tamil 
Nadu-based spinning mills, which 
attracted minimum penalty of ₹10,000 for 
procedural irregularities. Barring Sivaraj 
Spinning Mills Pvt. Ltd, none of these 
eight companies showed a dedicated web-
site with contact information.

Implementation of the penal provision, 
which came into effect in January 2021, 
has picked up pace. The first two penal 
orders were given in 2022, 
followed by orders to 16 com-
panies in 2023, according to 
publicly available orders from 
the corporate affairs ministry.

The reasons for being pen-
alised vary. Some companies 
were penalised for procedural 
violations related to report-
ing, others for delays in transferring uns-
pent amounts not related to ongoing CSR 
projects to state-designated funds within 
specified time.

Some of the companies that were pena-
lised told Mint the defaults were due to 
procedural oversight in the initial years of 
implementing the penal provisions, and 

that there has been no further recurrence.
Queries emailed to Sivaraj Spinning 

Mills, Convergint India—a systems inte-
gration company that was issued a penalty 
order last year, and to Toyota Tsusho 
India, which was also issued a penal order, 
remained unanswered till press time.

Freudenberg Performance Materials 

India Pvt. Ltd, a technical textiles supplier, 
and Takraf India Pvt. Ltd, the Indian arm 
of German business TAKRAF GmbH, 
which provides technology solutions for 
mining and mineral processing, have also 
been issued orders for alleged lapses in 
their CSR obligations.

Freudenberg Performance Materials 

India was issued a penalty order this 
August for not meeting its CSR obliga-
tions for FY20 and FY21. “Considering the 
proactive steps we took to rectify the pro-
cedural lapse and our subsequent compli-
ance with CSR obligations, which demon-
strate our commitment to CSR, with the 
said grounds as base, the appellate author-

ity ordered in our favour, 
imposing only minimal char-
ges for the procedural lapse. 
These charges have been 
remitted and the matter now 
stands closed,” Sivasailam G., 
managing director, Freuden-
berg Performance Materials 
India, told Mint.

Subodh Dandawate, associate director 
for regulatory services at Nexdigm, a pro-
fessional services firm, said India is first to 
legally mandate CSR. “Adherence to pro-
visions is an absolute requirement for all 
firms where CSR spending is applicable.”

For an extended version of this story go to 
livemint.com

COMPLIANCE CRACKDOWN

TAMIL Nadu, Delhi, 
Maharashtra and 
Karnataka issued 
penal orders to 14 
companies in FY25

THE first two penal 
orders were issued in 
2022, followed by 16 
such orders in 2023, 
shows ministry data

INDIA is the first to 
legally mandate CSR, 
with tightening of  
provisions over time, 
says Dandawate
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J
amshyd N. Godrej, chair-
man of consumer goods to 
engineering solutions firm 
Godrej & Boyce Mfg Co. 

Ltd, has pitched for a new gov-
ernment policy to phase out 
old, inefficient cooling prod-
ucts, such as air-conditioners 
and refrigerators, from the 
Indian markets by incentivis-
ing the switch to appliances 
that consume less energy.

“A good policy will be for old 
products to be taken out of the 
market, and I think that's been 
done in many cases (for manu-
facturers), for example, auto-

mobiles and air-conditioners 
and refrigerators,” Godrej said 
in an interview. “Remove the 
inefficient ones. It is easier said 
than done because what you 
must do is you've 
to be able to give 
right incentives 
for the consumer 
to move to a new 
and more effi-
cient product.”

Demand for 
cooling applian-
ces and beverages 
rose sharply in 
north India this summer, with 
temperatures touching 50 
degrees Celsius in some parts 
of New Delhi, Rajasthan, Uttar 
Pradesh, Haryana and Punjab. 

Resultant heatwaves led to 
complaints of cooling prod-
ucts not working efficiently 
and incidents of air condition-
ers catching fire, raising con-

cerns about their 
ability to effec-
tively manage 
extreme heat.

Incentivising 
consumers to buy 
more efficient air 
conditioners and 
refrigerators will 
reduce electricity 
consumption and 

ease the burden on generation 
companies to meet India’s 
peak power demand, which 
touched a record 250 GW in 
May.

“Governments have, from 
time to time, realised that even 
if you pay somebody to take 
something out of use, it's a 
benefit to society because now 
if energy companies have to go 
on producing more energy, it's 
a big burden on cost. But if you 
can reduce it, it's better, they 
are more efficient,” he said.

Godrej advised consumers 
to buy appliances with higher 
energy efficiency rating, based 
on capacity required for the 
season. “Consumers must try 
to understand what is needed, 
what they can afford. What the 
industry can do is to keep on 
improving energy efficiency.”

For an extended version of 
the story go to livemint.com

‘Incentivize switch to efficient appliances’

Jamshyd Godrej 
calls for a policy 
to phase out old, 

inefficient cooling 
products such as 
air-conditioners 
and refrigerators
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7,817,30

5,863,56
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52,193,33

1,29,612,14

1,85,242,38

1.36

Nil

Nil
Nil

19.03
18.92

72,985,93

16,575,34

16,575,34

12,952,21

618,65

53,009,39

1,58,514,36

1,89,811,23

1.15

Nil

Nil
Nil

41.92
41.63

37,141,71

8,508,38

8,508,38

6,917,57

618,65

53,009,39

1,58,514,36

1,89,811,23

1.15

Nil

Nil
Nil

22.37
22.23

1,24,377,87
(As on 31st

March, 2023)

Refer note 1

1,55,511,72
(As on 31st

March, 2024)

Refer note 1

1,55,511,72
(As on 31st

March, 2024)

Refer note 1

1,49,617,69
(As on 31st

March, 2024)

Refer note 1

1,49,617,69
(As on 31st

March, 2024)

Refer note 1

33,122,23

8,313,81

6,204,15

6,204,15

616,35

20.14
20.02

39,203,77

9,177,29

9,177,29

7,401,26

618,65

23.94
23.78

76,999,65

17,820,63

17,820,63

13,837,69

618,65

44.78
44.48

1,28,740,25
(As on 31st

March, 2023)

Refer note 1

Axis Bank (Standalone) Axis Bank (Consolidated)

(` in lacs)

FOR THE
QUARTER
ENDED

30.09.2024

FOR THE
HALF YEAR
ENDED

30.09.2024

FOR THE
QUARTER
ENDED

30.09.2023

FOR THE
QUARTER
ENDED

30.09.2024

FOR THE
HALF YEAR
ENDED

30.09.2024

FOR THE
QUARTER
ENDED

30.09.2023
PARTICULARS

Total income from operations

Net Profit / (Loss) for the period
before tax (after exceptional
and/or extraordinary items)
Net Profit / (Loss) for the period
after tax (after exceptional
and/or extraordinary items)

Total Comprehensive Income for
the period [Comprising Profit/ (Loss)
for the period (after tax) and Other
Comprehensive Income (after tax)]

Paid-up equity share capital
(Face value `2/- per share)

Securities Premium Account

Net Worth

Outstanding Debts

Debt Equity Ratio

Capital Redemption Reserve

Debenture Redemption Reserve

Outstanding Redeemable
Preference Shares

Earnings per Share (Face value
`2/- per share) (for continuing
and discontinued operations) (`)
(not annualised)
- Basic
- Diluted

Reserves (excluding
Revaluation Reserve) as shown
in the Audited Balance Sheet of
the previous year

Net Profit / (Loss) for the period
(before tax, exceptional and/or
extraordinary items)

Note:
1. Information relating to Total Comprehensive Income and Other Comprehensive Income is not furnished as Ind AS is not yet made

applicable to banks.
2. The above is an extract of the detailed format of Quarterly/Annual Financial Results filed with the Stock Exchange under Regulation 33 of

the SEBI (Listing Obligations and Disclosure Requirements) Regulations, 2015. The full format of the Quarterly/Annual Financial Results
are available on the website of the Bank (www.axisbank.com) and on the Stock Exchange websites (www.nseindia.com and
www.bseindia.com).

3. Previous period figures have been regrouped and reclassified, where necessary, to make them comparable with current period figures.

UNAUDITED FINANCIAL RESULTS FOR THE
QUARTER AND HALF YEAR ENDED 30TH SEPTEMBER, 2024
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